
 Los Angeles County Sales Rep / Biermeister 
 We are seeking a motivated salesperson who can handle a variety of tasks related to spreading the 
 love of Lager throughout Los Angeles. Some tasks include working closely with our distribution 
 partners - sales managers, sales reps, and warehouse personnel. 

 Help presell some accounts and communicate with brewery personnel and distribution partners 
 about getting that beer to the customer.  Regularly review sales reports. Supply distributors and 
 accounts with appropriate POS materials. 

 Maintain a highly organized system that tracks weekly sales calls, a calendar of events outside of 
 the brewery, and expenses. Monitor quality control in the field and communicate with brewery 
 personnel as necessary. 

 Set up and attend several events throughout Los Angeles County that include new beer launches, 
 samplings, and beer festivals. 

 Must be available for many night and weekend events. Knowledge and love of craft beer. 2 years 
 sales experience. Strong verbal and written communication skills. 

 Qualifications 
 Craft beer sales experience is not required for this position; however, an understanding and passion 
 for craft beer is required and 2 years prior sales experience is a must. 

 Candidate will need to reside in Los Angeles Area or willing to relocate without assistance for 
 consideration 

 Ability to regularly lift 25 - 55 pounds 

 English (Required) 

 Driver's License (Required) 

 Vehicle (Required) 

 Responsibilities 
 This Sales Representative is responsible for (but not limited to) prospecting and securing new 
 business by determining focus areas within the territory, setting up presentations, and utilizing 
 stop-by techniques 

 Work closely with distribution reps to coordinate sales efforts 

 You must ensure that existing accounts have the appropriate amount of beer for their ordering 
 period, maximize the POS exposure in each account, and organize an efficient daily route to ensure 
 a productive workday 

 Build Enegren Brewing’s business at existing and future accounts 

 Manage accounts and maintain relationships 

 Set up and attend events/tap takeovers/ promotions at accounts 

 Strong communication and organizational skills with the ability to interact effectively with 
 management and sales reps 



 Ability to self-motivate and meet sales goals and expectations 

 Responsible for order placement and processing with distributor   

 Flexibility and availability to work events outside of normal business hours 

 Complete other duties at the discretion of management 

 Benefits 
 Salary Plus Commission 

 Mileage compensation 

 Insurance Benefits 

 Employee discount 

 36hrs/week 

 Monday to Friday 

 Bonus pay 

 Commission pay 

 Equal Employment Opportunity 
 Enegren Brewing Co. strongly supports equal employment opportunity for all applicants regardless 
 of race, color, religion, sex, gender identity, pregnancy, national origin, ancestry, citizenship, age, 
 marital status, physical disability, mental disability, medical condition, sexual orientation, genetic 
 information, or any other characteristic protected by state or federal law. 

 If this seems like the opportunity for you please send resumes to John Bird at 
 jbird@enegrenbrewing.com 


